Discovering Garden Weasel

The Garden Weasel was “discovered” in 1974 at the Cologne Hardware Show in Germany, as it was being demonstrated by its inventor, Gerhardt Guetschow. The tool, and
even its unusual name, Garden Weasel, caught the eye of Gordon T. Beaham Ill, who was president of Faultless Starch Company at the time. It was a serendipitous moment,
as Beaham was "in the market” for new products and ways to diversify his company; noting that “people may not be starching their own shirts in the not-too-distant
future.” What struck Beaham was just how revolutionary the Garden Weasel really was. Not only was it new and different, it literally revolved--there was absolutely nothing
like on the US market. Beaham and Mr. Guetschow struck up an instant friendship, and Beaham ordered a container of Garden Weasels on the spot. The deal was solidified
with o handshake. Mr. Guetschow communicated the news of the sale to his boss, Mr. Hans vom Braucke, whose family company owned Garden Weasel, and the Beaham
family befriended the vom Braucke family. The handshake relationship remains between the two family companies to this day.

Garden Weasel Goes To America

Back in the U.S,, the arrival of o container load of German garden tools caused guite o commotion at the staid laundry starch company, whose expertise was selling ironing
aids to grocery stores. Beaham, and Alfred Kohtler, the Faultless International Director, struggled for several years to find the correct way to take the Garden Weasel to
rmarket. They tried mail order, and several other sales channels, with only minimal success. The Garden Weasel then caught the eye of Joe Pedott, the owner of an
advertising agency, who convinced Beaham that the way to market the Garden Weasel was through the use of television. Pedott would later be known as the marketer of
the Chia Pet®, The Clapper®, the Chimney Sweeping Log, and other products seen on TV. After using TV in several local markets to promote Garden Weasel in drug stores,
grocery stores, and other stores, it wos apparent that the TV formula was the correct marketing method for the tool.

In 1876, Becham hired Web Thompson, a sales person with close ties to the hardware industry, to help expand the sales and distribution of Garden Weasel. The rest, as they
say, is history. Garden Weasel went on to sell millions of units in drug, food, hardware, mass-merchandise, home centers, and other outlets; eventually spawning a whole
team of successful garden tool products, including: WeedPopper®, Garden Claw® and the Weasel Edger Chopper® among others. Garden Weasel was acquired by General
Tool and Instruments in May of 2020.

For nearly a century, General Tools has been a recognized leader in the design and development of precision specialized tools, committed to innovation and dedicated to
delivering exceptional customer service. Offering over 1,000 tools, we're proud to provide tradesmen, craftsmen and DiYers around the world with a broad range of
affordable, specific-purpose mechanical hand tools and precision measuring and inspection tools. Ingenuity is the core of what makes General special. Our mission is to
enable our users to work smarter, measure better, and be more productive. Our long history of innovative product development focused on this mission, is why General
Tools is the PRECISE TOOL for the job.



